A Guide to Selling Your Home

From prep to closing, an overview of what you need to know

Maybe your children have flown the nest, or you’ve landed a great new opportunity in a different
city. Perhaps you’re simply ready for a change. No matter the reason, there may come a time
when you are looking to sell your home. It can sound daunting, but with the steps below and the
help of a professional, everything gets easier.

Consulting and Hiring a Professional

Before slapping a price on your home and congratulating yourself on a job well done, there are
a myriad of steps to be completed with the top possible skill. This is even more important in
today’s market, as a vast majority of buyers begin their home search online. The best way to
make sure you are setting yourself up for success is to find someone who has a great track
record of success. By using the internet, it's easy to check a real estate agent’s history—what
have they sold, how quickly, have they earned any particular distinctions in their field, and more.
By choosing someone who’s perfectly set up to help you with your home, you give yourself the
best chance of success.

Preparing Your Home

Now that you have someone who knows the local market, how to market your property, and the
next steps, it's time to prepare your home. Because so many people begin searching for a home
on the internet, one of the best ways to prepare is by hiring a professional staging company and
photographer. This is another reason having a great real estate agent at your side is helpful.
They will know the best professional company to give your home the greatest chance on the
market.

Preparing your home can also include many other steps, such as a presale home inspection.
This helps keep you from being blindsided by any issues that might arise when a buyer
performs their own home inspection and gives you a chance to fix any issues, which in turn
helps price your home more accurately.

During this time it can also be helpful to set a timeline for the ensuing process. Think about
things that are important to you, such as how quickly you need to sell. These will help your real
estate agent know the best process to align with your specific goals. It’s also a good time to
think about what makes your home special compared to others on the market. Do you have a
professional kitchen? Maybe a luxurious in-ground pool, or an in-home theater? Are you offering
a home warranty? Things like this can help set your home apart.



As this process gets underway, the steps might more or less follow this order: decluttering and
placing additional items in storage, followed by an optional pre-sale home inspection to check
for issues before deep cleaning and staging the house for viewings and professional photos.

Selling Your Home

Say that everything goes extremely smoothly and you put your home on the market with a
strong price and great marketing, thanks to your real estate agent. Next, it's time to review the
offers coming in. Basically, you have about three options: accept the offer, decline the offer, or
negotiate. This is yet another moment that it’s vital to have a professional real estate agent
prepared to fight for you to earn the best outcome from selling your home. They will be able to
negotiate for your success. There are lots of factors to consider during this time, from the type of
payment the buyer will be utilizing, such as a cash payment or financing, proposed price, or the
given date that the buyer would want to be closed by. Let’s say that after some negotiating, you
accept an offer. Congratulations! What's next?

Once you accept an offer, the buyer will generally place “earnest money” in escrow. This
demonstrates their dedication and ability to purchase your home. During this time, the seller will
provide necessary documents such as tax receipts, contact information of lien holders,
equipment warranties, or others. The seller will also approve and sign the escrow instructions
and other related documents before ordering inspections and other necessary processes during
the sale process. This is also typically the time that title information comes into play, which
brings its own host of paperwork.

Closing

Throughout the process are many inspections and checks to make sure everything is functional
and safe with your property. Before things can be wrapped up, a physical home inspection is
usually performed. It's one of the last chances for a buyer to check over the home for issues
before officially closing. It can be a somewhat lengthy process, as home inspection officers will
look thoroughly at the foundation, HVAC system, roofing, and more. If any problems do arise,
they could throw a wrench in the final section of the sale process.

However, once everything is finished and finalized, it’s time to officially close the sale!
Traditionally, the buyer will perform a final walk-through before receiving the keys. At this last
stage, any lingering fees will be paid and the last paperwork will be poured over and signed,
which can include personal affidavits, a bill of sale, warranty deeds, and more. Once all of that is
taken care of, it's time to officially hand over the keys! Congratulations!


https://ticortitle.com/Escrow.aspx

